Farmers Full Service Professional

2.2 National
——7/Company. Farm Management

The Professional Agricultural Management Services that Farmers National Company will
perform are as follows:

Complete a Check-in Report that is a detailed analysis of your farming operation
complete with a farm plan and recommendations to achieve your goals.

Prepare an annual written lease or operating agreement.
Make recommendations on the farm operator as needed.

Analyze applicable Government Farm Program considerations and provide
recommendations and handle all necessary paperwork.

Develop an annual operating plan and budget including any capital improvements.
Prepare a yearly crop plan and budget.

Conduct regular inspection visits to the farm and/or meetings with the operator
followed by written reports to you. (Our report schedule varies depending on the lease

type and service level.)

Review and document your current insurance coverage including crop, property, and
liability insurance needs.

Provide monthly financial reports outlining all expense and income items from the
farm and year-end summary for tax preparation.

If desired, Farmers National Company can pay your real estate taxes from the farm
account before they become due at no additional charge.

Provide complete commodity marketing services to sell any livestock or crops
produced on the farm. Sales goals are set by our full-time in-house Commodity
Marketing Specialist and sales are implemented by your farm manager.



Initial Check-In Report

Farmers National Company will begin our management by preparing a comprehensive farm plan (Check-in
Report) on your farm. Through this Check-in Report, we will collect all of the pertinent farm records,
physically inspect the farm, and compile all of the information into a narrative report. The narrative report will
cover the following items:

e Farm Service Agency (FSA) or Government Program records

e Soil and water conservation records

Soil map and soil classification discussion

Current crop plat maps

Aerial maps

Supporting paragraphs

A complete schedule of buildings and equipment if applicable and any insurance records
A review of your current lease and farm operator

A comprehensive lease analysis pointing out the lease options for the farm

An environmental review

The report will include a review of your goals and objectives for the farm and our summary and
recommendations to you for the operation of the farm. This summary and recommendations section will
evaluate leasing options and their potential income and our recommendations. Recommendations are
based on your specific goals of ownership.

Written Farm Leases
A yearly farm lease will be negotiated on your behalf based on our recommendations and your approval of the
specific lease type and terms. A copy of the lease is provided to you.

Farm Operator
If you have a good farm operator, we can work with them. Or, if a new farm operator is needed, we find the best
candidate to operate your farm. We inform you before any operator changes take place to receive your approval.

Farm Inspection Visits/Reports (sample reports are attached)

Our farm management services include regular visits with the farm operator and regular inspections of the farm.
If your farm is operated under a share or custom lease agreement, you will receive the following written reports
and information from Farmers National Company. Our cash rent report reporting schedule is outlined under
“Growing Season Reports”.

e Analysis and Planning Reports: A complete analysis of the previous year’s production comes in this
report. A conservative value is placed on each farm at this time and the report includes a return on
investment for your farms for the year just completed. In the late fall or winter months, your farm
managers will meet with the operators to prepare farm plans for the next season along with a budget of
estimated expenses for your review and approval. A farm map for each unit showing field boundaries
accompanies this spring planting report.

¢ Grain Market Report: Quarterly you will receive a complete update on the commodity markets
prepared by our Commodity Marketing Specialist. A farm inventory report is included in each field
report outlining the location and disposition of all crops grown on your farm.

e Growing Season: Every five weeks (on share and custom leases farms) our local farm manager visits
the farm, scouts the fields, and meets with the farm operator. A concise written report is sent to you
following this visit, complete with pictures of the farm.



o Cash rent farms are visited twice during the growing season, once in the spring after planting,
and once in the late summer ahead of harvest, followed by written field reports and pictures of
the farm

e Harvest Reports: Within two weeks of harvest, you will receive a harvest report outlining the actual
crop yield, location of any unsold inventory, and a plan for the sale of the balance of the inventory.

Supplemental and Special Reports (As needed)

Our policy is to proceed with projects and capital improvements on your farm only with your prior written
approval. Before starting any major projects, you will receive a report outlining the work to be done. This report
will include either an estimate or a firm bid of the cost of that work and your approval is requested at that time.
Time-sensitive repair to avoid loss of crop may be approved by telephone and then documented in writing.

Financial Reporting

Each month (if there is activity in the account) you will receive a financial statement from Farmers National
Company indicating any income or expense transactions by enterprise and your account balance. Reporting is
at the farm and the owner level.

Farmers National Company has the technology and systems to account for all transactions associated with your
farm properties on a timely basis. Monthly reports are distributed showing the detail of all transactions and cash
activity. Annually, a Summary Statement of the activity on each farm for the calendar year will be prepared and
sent to the owner(s). Cash rental checks received from operators are deposited into your account.

Farmers National Company has in place an overall security system and disaster recovery program to ensure the
protection and confidentiality of the landowner’s financial and other information. Management has established
and monitors internal controls of all systems and processes which are audited and tested by the State Real Estate
Commission and independent accounting firms.

There are two cash management options for your farm account:

The first option is our interest bearing account program. Through this program, any funds that you have in your
farm account are automatically invested in an interest bearing account. Bills are paid from this account and
income is deposited here as received. Funds can be withdrawn from this account at any time. Interest is paid at
money market rates.

The second option is to have bills paid on your behalf through the farm account. At the end of each month, you
will receive a statement from Farmers National Company indicating the balance due to Farmers National
Company for monies advanced on your behalf. If there is a cash balance in the account, the funds are sent to
you. With this option, interest will be charged for overdue balances. We require that cash be paid in advance for
capital items or that the client pay those items directly.

At the end of the year, a complete Year-end Summary will be provided for use in preparing taxes.

Insurance

Our full service in-house independent insurance agency offers all lines of insurance. Those more specific to
management include our Master Liability and Property policy along with Crop Hail and Multi-Peril Federal
Crop Insurance. All insurance premiums may be paid from your farm account. We welcome the opportunity to
compare coverage and offer you a quote.
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Farmers
= National Forest Resource Management

—7/Company.

Farmers National Company currently concentrates its Forestry Resource Management Services
in east Texas. Consultation work is done in other regions of the country. Also, FNC outsources
on-site timber management services to respected providers in other areas as needed.

Forest Management Services for
Assessing and Managing Timber Assets

Timber assets are often the most overlooked and undervalued asset in an investment portfolio,
primarily due to the fact that most Portfolio Managers (PM) or Land Owners (LO) are
unaware of the amount, quality and value of the timber in their possession. Knowing who to
turn to for advice and consultation can be difficult as experience and knowledge of current
and historical timber markets and trends is critical when conducting timber harvest operations
and insuring fair market value is received.

Farmers National Company’s Forest Resource Management Division (FRMD) provides
services for the following:

1. Locate managed/owned tracts with timber and determine if the acreage is large enough
for timber management and be of real value in one’s portfolio

2. Inspection and development of a Forest Resource Management Plan (FRMP) would
then be prepared for tract(s) that are large enough to be managed and would include
FRMD observations and recommendations

Depending on the agreed-to services and fees between the PM/LO and FRMD, an inspection
and subsequent management plan would address the following:

a. Landowners goals and objectives
b. Geographic location of each tract to pine and hardwood wood consuming and
manufacturing facilities, 1.e. lumber mills, composite wood product mills,

pellet mills, etc
Harvest access condition and possible issues
Boundary line condition and possible issues

Trespass issues, if any

Indication of insect or disease outbreaks and assessment of overall forest
health

Identify and delineate timber stand by species, age and stocking levels
Description of each timber stand

Timber sale recommendations with estimated income and expenses,

o oo



Reforestation recommendations with estimated expenses
Estimated future timber harvest and income schedule
Wildlife or hunting income opportunities
. Provide soil maps depicting timber productivity potential
Provide topography maps depicting terrain issues
Provide aerial photographs depicting boundary lines, roads, and timber stands
delineated
p. Property tax valuation status

°cp g~ FT

Timber volumes and values made during the initial inspection are an unguaranteed estimate
based on FRMD experience only. Accurate volume amounts, based on actual ground
measurements, require a timber inventory/cruise operation that may be recommended to
accurately access true timber value.

Subsequent FRMD management services include the following:

Timber sale marketing and supervision services,

Reforestation coordination and supervision services,

Hunting Lease management services,

Wildlife management services,

Agreed upon reporting schedule that summarizes issues and developments

M NS



The Farmers National

Company System

In Business Since 1929

Employeconwned Company

Nation™s Largest Farm snd Ranch Mussagemont Company

Masaging and Selling Farmys in 26 States

Trained and Expericaced Professional Field Staff

* Texined n the Farmers National Company System and through
the Amencan Society of Farm Managers and Rural Appraisers
(ASFMRA) educutional courses

= Over 80% of our managers are Accredited Farm Managors (AFM) throagh
the ASFMRA

o Our semor Bom managers avemge over 14 years experience with
Farmers National Company with many more years ivolved in
production agriculture

* Local Area Supervision
* Team appeoach 5o management and sales

¢ Cemralized Support Functions at Omaha Headquarters

. (‘lkﬂ Satisfaction

98._3% of current cleonts are very satisSied or satisfied with our fann

MANIPEEe SevVices

Over 1,300 — 23-year clicnts

Over 400 — S0-year ¢lents

All chient contracts ure only one year n Jength

Referrnls from our curvent cliemts are key 1o our bustsess growth each yenr

95.3% of our current chients indicate they would recommend

Farmers National Company 10 others

L QO LW o e

Farmers
National
7/Company.

o We provide you greater peace of mind!  Serving America’s Landowners
Since 1929

Professional Investment Management

¢ Woe can suve you maoncy,
¢ We work to make you more moncy.
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The Farmers National
Company System
& Professional Farm and
Ranch Management
Initial Farm Analysis and Recommendations

¢ Determine Owner Objectives

Short-termylong«tenm personal noeds
* Income noods

* Family smocession

* Special coosiderations

e Conduct Farm Analysis 5

* Inventory resources

«  Evaluate property
= . ; Farm Survey and
Leasing alternatives Chech-In Repore
*  Analyze your current
operato Repowrs Pase: xstne 12 395«

*  Statement of 1enant
* Conduct envirommental

review
| Vorne Nusmbey: 12040
* Develop Farm Plan P Mevt Fads &
* Outling yosr goals Aetex Vnn
¢ Suggest plan to &
implemenl your goals Sy (l.._"'"""._ THTRAN S 1. T % v S 1 e
® lm’*m. L R T —
o —
Peone planto Executive Su
mamtain your assct e Y ey
: s oo — ---“M-
* Risk Management s ——it
* Holistic approach Y Ao —,
formmm e
*  Review crop, property,
and hability isurance

« Stewardshap of the land
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Farmers  Farm Namber: 12345
National  comr.
7ICompany

Aerial Map of Property

S —

Soil Type and
Classification Map
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The Farmers National
Company System

Leasing

B Consider your goals, needs, and objectives
® Determine farm potential
B Evaluate and analyze lease options

B Recommend the best option

- e —
Assess your current 5;«-“ R -
operator B e ST —

*‘; B i S .
B Negotiate an equitable "= ==ssanoas
vearly lease ' ’

B Enter into a written
lease on your behalf

B Secure leases for
payment

12



The Farmers National
Company System

Investment Analysis

Considers owner goals, needs, and obgectives
Our local farm manager takes o confidentinl, no-obligation ook ut your property
Determines lam's potential
Identifics local lease market
Estimates production costs, average yreld, asd crop prce
Evaluases kease options and returm on mvestment
Recommends best ophion to sttain oanes s poals
*  Suggpests ways 10 s8ve you money
*  Sugpests ways 10 IBCTease your income
* Points out options 1 give you greater peace of mind

Farmers National Company Managed Farms

Average Return on Investment
(After all Expenses)
d RisK
g tab“\w
; g
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The Farmers National
Company System

Lease Types

As a service 1o our clients, we offer leases and agreements for farming
operations and propertics. Some of the leases and agreements we usc

include:
s Custom Farming
Agreement
s Custom Blend Lease
= Net Share Lease Farrner
s  Crop Share Lease 5&’?&.‘7‘, ==
®  Cash Rent Lease S .
= Cash Rent-Plus .;a..:-"-, ,'""‘E,-;- T
s Bushel Lease %‘:-u:f;‘;"ﬁ '“.“:-'-EE..:’:':,:
=  Rental House Lease E.-.__'-&.. :E-E"'- s
®  Special Use Valuation :i—ﬁa‘:?m.;b%:
Lease —
= Hunting Leasc
s Mincnal Lease

15



The Farmers National

Company System

Negotinting 2 yearly lease is n hey step toward proftable farm swnership, Depending on where
your farm b becsted, you may have as many as fve different leaswe options, frem cash 10 costonm.
A brbef description the various fease types by Nsted bebow. Each bease option bas certaln risks and
cortain oppertunities,

Coah Hent Lewve: Typioally caloslmod om the basis of & fined sumber of dollan per acre. In the
past, many of these leases called for appeosimately one-balf of the reat i the spresg with the remalsing
remt Soe in the Gl Yoday most cash sent & pasd up Bose, We abio offer Cash Roats /e, which allowsy
owners 8o share o highenthas.nonmal yiekds or prices, We also offor Cash Rent Asswrance thot crodits
your account the &y the sent is doe

Bushel Lense: This dease spocifies a fived sumber of bushels of a particelar commodsty m be de-
livered % o speafiod elevmior by 4 cormin dase withost 0ost 10 the owner The sssmber of hashels is
detcrmened by segosiation, dut s many cases is approximately ose-theed of moemal production No
government paymenas are pasd wo the Lindlord on 3 busbel lease.

Net Share Lease: This lessing aleermasne bas gained in popalanty as an aliemasive 1o cash rest. It
differs foen the bushel lesse @ thar (he owner reccives a specified percessage of the crop. Theas, if the
crop yaekds ary good. the rem goes up. The anly cost the coamer m umally respomiible for i the drying
and'or storage of their share of the gram at harvest. All other prodaction costs are pasd by the operasor

Crop Share Lease: Under this armangement the owser gays a share of the inpet costs and recerves
o share of e crop. In muny areas, the onner shares m S0 of the cosl of the seed, fertiler, and
chemicals, mad then recenes S0%% of the ceop Ie ofher seens, i mary be 25%, VR 173%, or 407 share,
Jepending spon the amonnt of weather risk imolved and the consesiency of production over tsme With
chaaging fumeng methods and sncroming lend valecs, this lease muy not be 35 competibive & i coce
war To addopss this imsue, many leases are mow being tailosed 1o each faem stuaton, and sew peccend .
ages, sxch as S5% owner « 45% operstor, are emenping or seppiemental cash rest. Another abersative
15 10 adjust the percostage of mput cost paid by the owser

Coustom Blend Lease: Usder this oporating svampemont the owner pays 1007 of the direct crop
Prodecton inped comts (wually soed, fertiliner, and chomicali). The operssor pays all machese and libor
COosts 10 prepare B land, plast the crop, cultinaee If ococssary, and hurvest o1, but pays nooe of the pro-
duction mpet conts. The crop share &5 sepotahble, bee geaerally & in the range of 75% 10 the owner and
25% 10 the eporatoe Liks the busbal, net share, and waditional crop sham lesses, the oamer is respon.
sible for paymy drying and sorage costs on their share of the gnin

Custom Operation: This sangessernt offers the most seward potential, but carnes the most risk.
CGood fmems = consestem production areas are excelent candidies for o castom opermmon. Widh thes ar-
mngement, e owner pays 1000 of the direct mpet coom plus contracns with & local operator 10 perform
all of the operatsans requered 10 grow the crop and harvest o For eitber & Sxed smoumt per operstion of
per akre. Since the owner raceives 1007 of (he crop and poveramont program payments sador (his ar-
mugement, the omner i spaponsdiie for drying snd stoeage of te crop

16



The Farmers National
Company System

Cash Rent System

Determine a fair cosh rent for your farm yearly

Unlize FNC's exclusive Market Analysis tools to determine the carrent rental value
Negotmte and secure a yearly canh rent lease

Locate a new operator  mecded, with your prior approval

Develop and review a farm plan yearly with your operator

Monuor sodl fertality tests 10 prodect your Tarm s fertibity

Monitor weed control and herbicsde usage for & clean and safe farm

Monitor that proper centification ks completed each year at the Famm Service
Agency »o your farm romain i compliance with government farm programs
Determine a yearly plan for brash and weed contrel of noo-crop acrcage sich ns
roadsides, fence lines, waterways, ¢

Determine the farmm’s crop yields each year

Help monitor the condition of the
farm and determine the rental
value

Complete two fam inspections
during the growing scason
fullowed by written repoets and
farm photos for your review

Pay real estate taves from the furm
account as they come due

Collect, sccount, and distribwete
your rent in full and on tane
and provide a year-cod tax
sumunary

Improve and protect your frm’s
general appearance

17



The Farmers National

Company System

If a new operator is needed,
your farm manager will:

* Ask prospective operators to fill out an application, including
a financial statement

* Interview the

prospective operator
and visit their

operation

* Inspect farms they
currently rent

* Review the operator’s
tillage practices,
machinery, cultural
practices, and
philosophy to ensure
they meet your goals

* Ask for and follow
up with referrals

18



The Farmers National
Company System

Your Grain Marketing Team:

Your Marketing Specialist,
Your Farm Manager, and You!
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B  Develop and implement a marketing plan to increase farm profits
8 Fulktime on-staff grain marketing specialist sets price goak
8 ldestify pricing opportunities
®  Aim for the upper one-third of the snmual market range
% Sell crop according to market signak
8 Take advantage of all farm program opportunitics
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The Farmers National
Company System

Grain Marketing Strategy

Farmers

Sales in 8 Normal
Marketing Yenr

Farmers
gm‘d Sales inm 2 Declining Market
‘Company.

N
\"! W5

A J."\f'-'z;”is .
B

e T eV
Most years,
40% to 60% of f
anticipated production ) B
is sold before harvest ’ T
when markets are w b o
trploaly Mgher. |1 \.n ‘n},w
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The Farmers National

Roporting

Company System

= Develop a yearly badget = Strict expense control 10 save you moncy
+ Discuss valume discounts « Submit the plan for your approsal

® Handle government program analysis and all related paperwork
W Risk management

21



The Farmers National
Company Syster

Q& Annual Proposed Budget

Reporting

22



The Farmers National Roporting
Company System

Crop Year
Income and Summary
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The Farmers National
-2 Reporting
Company System

Farm Inspection Reports
(Supplemental reports as )
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The Farmers National

4 Reportin
E Company System o

Harvest Report

Natlona

Completed within two weeks of harvest
Confirms your yield

Verifies your grain inventory

Lists location of unsold inventory

Outlines marketing plan for unsold inventory

25



The Farmers National

: Roporting
Company System

Leasing Report
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IThe Farmers Nationa Financlal
Company System Reporting

Monthly Statements

sTness SAESTATEMENT **+
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B Farm and owner-level accounting

« Multiple swners, one farm =
= Multiple farms, onc owner g ez = o
® Monthly statements —
" Eaterprise accounting Bt .
8 Anseal farm lavestment —— S 4.

annlyvis -
® Cash management vy 1 T .
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Sample Accounting Statement with Multiple Farms

Farmers

National

*vs STATEMENY *°°

‘Company. bre - IDIAN
Acaant -'m’
L1516 miceddas &% 512 100
X MI0Is
CAMAMA ME €3154=-0018
14021 ARs=12Ts
Naoe
Addres
QitySuxip
OMITER ASDOUNT SIMONY
Tute farm Oesceipgtion  Belly Dubtonsl et Amoant * Balanes
MATARCT FOAaNARD M.aA0 00
AL/ o Pame 20, 11,0 ™. 021.148
BLAMEURE W Feme Wil M. AN
D110 s Pewl 103, 0. 192,080, 02
LTI/ g Pewl 5,000 BET.564.08
SL/2I/XK om  Few)d 22,2562 349,400 0%
BLA2IURN e Pewmd Fi.mx.m 12, 1M .00
SLAIN/RX s Pew) 23,.%16.89 111.199.71
LN/ XX Payount To Mo 169,000 .00~ 66,1049
S1/33/ax  ION2  Fems 39,88¢,31=  255.506,7%
SL/2%/xx  IDOOE Fewms M. Q- 254,919 .24
SLATUXX oy Pend LI nLnse
L0 o el ETR L L N aTm
L/ LA0000% an Mva Oally Balssce "m.» 267, 1M .10
BLANLUXN o 1,056 A, 603,72
Tumi
IR R IR R R R R A R R A R R R R R R R R R N R R RN RSN
Salasce To B Setalewd) $Mi .M

¢ SETAILE POR DALY FRIRG SUNTUTALS ALY IROVICES ON TER poLLONING PROEE
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the Farmers Nationa Financilal
Company System Reporting

Year-end Summary for
Tax Preparation
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The Farmers Nationa Financlal
an .
WS Company System Reporting

Farm Investment Analysis

Far mers FARM INVESTMENT ANALYSIS
/‘ Foe the peciod [717XX thesugh 12731/XX

Fam nzw

Estumated Begaming Balance .. 33 90K 000
l:ommtﬂ’m'um

Estmosed Chamge m Vidue . : n T —y 000
($290 per acve change)

( 1.6% chasge from beginming valee)

Estirsased Cureent Value e = —— e SA D2 000

(Beyprming valee « change m value)
120 30068 x $12.600 pr e

Calendar Year Net Cash Flow i $ 1269%
(From Income mad Fxpesse Summary)

Net Cash Flow an a Percomt of Value
!Nacatllmﬂnmhnwﬁn ywﬂl

Estirvuoed Chamge i Vidue Plus Net Cb Flow .. P LS ——- X $ 1909%

Emigsed Retumn on Boginsang Inveimest \aloe .. 4.5%
1 { Estumsted chasge m vaboe + Muﬁﬂwlhminuln)

B el e e e T e R e I R
B b nded whil) fa B Sendds ol S Cawm raven 6 prnadey Sl s ARl < 30 SRE (8 WEE
mmun—-y-—“umsu&.ﬂcmwm

B e od e pragey = duvaed bu wwibon ol o moved w wnilod oy "

The b svmmnt Vadjon Smmaes swen 0 b sel 00 00 gyested o0 be Lo of - e ed --“-‘.‘-—u‘o
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The Farmers National
Company System

Client Notebooks

= Tabbed dividers for reports, contracts, and financial records
# Organized format for all of your farm information
* A great help for tax planning
= Information on vour farm as well as information on

Farmers National Company is always easy to find
* A real benefit if you have others involved in the farm with you

31



The Farmers National Support
Company System Services

Real Estate Sales

Successfully marketing and selling
properties for our clients!

Over 85 years experience in marketing
agricultural l:nxsand rural properties

* Network of land professionals

* Local, regional, and national
advertising

*» Large investor mailing list

* Extensive Internet and social
media marketing

* Complete real estate auction

services

Land Catalog

Local Ag Scene newsletter

Tax-deferred exchanges

Property acquisitions

We Provide...

* A market analysis of your property
A marketing plan to sell your
property

Regular progress reports

An aggressive marketing campaign
Representation of scllers and buyers
Competitive fees
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The Farmers National Support

Company System Services

Appraisals

Appraisals for state valuations, tax
purposes, lending needs, and special
purpose properties

Full-time professional appraisers

Utilize only Certified General Appraisers

Consultation/Lease Analysis

Farm and ranch analysis
Cash rent analysis

Project analysis

Record keeping

Grain marketing

Forest resource management
Land improvement analysis
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The Farmers National Support
Company System Services

¥ Insurance/Risk Management

There are three types of insurance
vou may need for your farm...

1. Linbility Exposure

A from labiley policy should be umlized to prosect your farm againsg unfoceseen accidents
or events, including pollstion coverage A latilty pobicy is very important whether you have
sropland or open pastare and even more important of yoer lesd contams svy baildings or
EOGRIOn SYuEpmen!

1, Improvements

Property messance should be carefally reviewed every year if your {aem bas bualdage
tems for proper coverage could reduce your outofpocket expease if a loss accurs.

3. Crop Share or Custom Lease

Somne type of crop sourance should be reviewad if you are required b share o the revenue
md'eor the inpet expemses of any crop.

Catastrophic Crep Insurance (CAT)

B Covers o ywld loss 00 a ceop below 507 of the T 's Mwterical svernpe yield

B Considered us & disaster level of coverape onty

Multi-Peril Crop Insurance - APH and YP

8 Actusl Prodection History (AFH)

B YieM Prosevtion (YF)

W Prooccrs agningt a loss i yield based on the faren's yield destory

Multi-FPeril Crop Insurance - Revenue Protection (RP) Plan
B Provides overnpe aganst & boss of revemes camsed by & commodvly price increase of
decrvase Jow yiekds, or a combmason of both hased on B Gan's ywld hasory.

Area Reveaue Pretection (ARF)

8 Covempe is based on the experence of the county mther thas the indwidual farm snd
protects spannt 3 Joss of revense dee 10 4 county Seved peadaction loss, poce declise, o n
comiunaton of both.

Crop Hail Insurance
8 Prosects agninst csop danoage cused by hadl. Sive, and yaadalsa.

Farmers National Company™s imsurance department consists of knowbedgeable stafl whe

oan wsist you in determsining wiich bevel of protoction is best for vour farm,

34



Recreational Land Use

The Farmers National Support
Company System Services

Lake and Pond
Management

Fisheries Biologist om staff

8 Bahomewic Lake Anzlysis and Surveys
= Fish surveys via edectrofishing
« Wieer sesting. gualnty fisherics msnagoment
Agmatic weed control (mechanical,
chemacal, bacdogical)
Lake mamtomance cortraces e fish
socking
Shoreline uabilizacion and comenation
progects
Insaallaticn asd sales of acrmion
sysiems and foumtasn
Stmte-comfied and licessad 10 provde commerciad senvwes

Bringing Landowners and

Hunting Sportsmen Together!

LEAse

N ~ Onr luating leae specialists are locased throsghout the US
A Bivisen of Formary Nenenal Compaw  do 001 micrfere with your current farm, ranch, of sember
operands drcady i place

HLN will market, negotiate, and manage the lease for you.

llande wrineg the lcase and answer questicas from prospecuve
bmacrs.

Out extomive markoting efforts emble yom fo maximire income
mmlamdfwuamm

Al Jeases carvy 52 million a bantsay labday imucsace w0
Protect you and your property

Hunting lenses add comtrol You wall know who s om your
property and sur bunters help keep those wuhow permatssion off

We are the nation's leader in hunting leases!
www.HuntinglLeaseNetwork.com
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<l Earmersl
~» Nationa
%Company

FNC Facts
2018

Number of Farms Managed Over 5,000
Number of Acres Managed Over 2 million
Number of Clients Over 6,500
Number of Farm Managers Over 100

Number of Real Estate Sales

Last year: 843 (293 auctions)
Over the last five years:
3,876 (1,200 auctions)

Value of Property Sold

Last year: Over $428 million
Over the last five years:
$2.23 billion

Volume of Current Listings

Over $300 million

Number of Real Estate Agents Over 200
Number of Appraisers 24
Number of Appraisals Completed |Over 1,300

Mineral Properties Managed

Over 140,000 in 40 states

Number of Farms Insured by

Our In-house Agency Over 3,000
Number of Bidders Registered
through the Hunting Lease 190,000

Network

Number of Properties for Lease
through Hunting Lease Network

Over 1,500 (approximately 300,000
acres with 10 franchises in 23 states)

Forest Resource Management

Over 250,000 acres

If you are interested in learning about the quality services offered at Farmers National Company, please
contact us at 1-800-346-2650 or Info@FarmersNational.com.

Visit our Website: www.FarmersNational.com

Farm and Ranch Management * Real Estate Sales * Auctions * Oil and Gas Management * Appraisal * Insurance *
Consultations Forest Resource Management * Lake Management * National Hunting Lease Network * FNC Ag Stock
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Farmers Farmers National Company

g National
= Cg&%’:ﬂyﬁ Fact Sheet by the Numbers

Nearly 90 Years, 10 Lines of Business

Farmers National Company (FNC), an employee owned company,
has been serving America’s landowners since 1929. Two forward-
thinking business men — Bruce Russell and CJ Claassen — founded
the company in Omaha, Nebraska, in 1929 to provide non-resident
landowners with expert management services. Today, Farmers
National Company has approximately $8 billion of assets under
our management. We help landowners manage “everything below
and above the ground” to maximize the profitably of their land
investment. The company’s 10 complementary services are farm
management, real estate sales, appraisals, insurance, consulting, oil
and gas management, forest resource management, lake
management, national hunting leases, and FNC Ag Stock.

Managing Over Two Million Acres
The Farmers National Company system is a comprehensive farm
and ranch management service for landowners that begins with a discussion with each client to determine his or her goals as well as
specific short and long-term objectives and other considerations. Based on client goals, the company handles all day-to-day operations
of farm and ranch management, always keeping the client informed about changes in agriculture and their impact on the
operation. The company manages over 2,000,000 acres of land in the United States with more than 100 field offices nationwide,
managing over 5,000 farms and ranches for over 6,500 clients. Today Farmers National Company is the largest farm management

company in the United States.
$2.23 Billion in Real Estate Sales

The company is a national leader in the farm and ranch real estate business. Farmers National Company has sold over $2.23 billion in
real estate in the last five years (nearly $5 billion in the last 10 years). We have sold more than 3,875 properties (1,200 auctions) in the
last five years. The company’s real estate services include providing market analysis; promoting properties through personal contacts,
newspapers, trade journals, and the Farmers National website; and recommending the best method of sale for each property. Farmers
National Company’s website (www.FarmersNational.com) is a must-see site for anyone interested in buying or selling farms and
ranches with over $300 million of current land listings and averaging 3 million hits and 225,000+ visitors per month. We also are
Signature Members of the premium Land.com Network, which is the #1 online rural land market network with 6.8 million monthly
visits. The Land.com Network includes LandsofAmerica.com, LandandFarm.com, Land Watch, and nearly 300 partner websites.

Complete Over 1,300 Appraisal Assignments
The Farmers National Company team of state-certified appraisers follows the Uniform Standards of Appraisal Practices and complete
over 1,300 appraisal assignments each year. Appraisals are completed to determine the value of farm or ranch land, easements,
agribusiness value, and livestock operations including confinement units. Appraisals are used for a variety of reasons, including
division of interest, loan documentation, estate planning or settlement, business reorganization, condemnation, investment analysis,
divorce settlements, and charitable giving.

140,000 Oil and Gas Interests

Farmers National Company is one of the largest independent mineral management firms in the country, managing more than 140,000
oil and gas interests in 40 states. Through our proactive leasing program, Farmers National Company generated nearly $ 10 million in
lease bonus revenue for our clients. We manage over $1 billion in mineral and oil/gas properties.

190,000 Hunting Lease Network Bidders

The Hunting Lease Network, a division of Farmers National Company, is designed to bring the sportsman and the landowner together
and currently has over 1,500 hunting properties (approximately 300,000 acres) for lease and 190,000 registered bidders. The Hunting
Lease Network is a franchise business with 10 franchises located in 23 states.

Forest Resource Management

Managing over 250,000 acres of timberland with tracts ranging in size from 10 to 8,000 acres.

FNC Ag Stock

FNC Ag Stock LLC offers secondary market trading for securities issued by agricultural cooperatives and agricultural companies
taxed as partnerships. We are trading for 19 companies in 11 states averaging 374 sales and 870,000 shares for $14.3 million over the
last five years.
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Be sure to...

Like us on Facebook!

www.FarmersNational.com



